Au gu st 2020

HBA Cornhole Tournament
August 12th at Capital Bluffs Event Center
Tournament to start at 5:30pm
cost $15
Dinner: Hamburgers, Hot dogs and all the sides.
Teams will be limited,please RSVP to the HBA office or Jeff Hoelscher at 573-619-8299 if
you would like to play.
If you want to come out, but,not play please RSVP to the HBA office 635-6001.
rachel@hbacentralmo.com
Sponsored by:

Leader sh ip List
Pr esiden t
Jason Otke
1st Vice Pr esiden t
Brice Ready
2n d Vice Pr esiden t
Lisa Lehman

Calen dar of Even t s
Au gu st 6t h - Golf committee
meeting at 11:30 at the HBA office
Au gu st 11t h - 4pm Board of
Directors Meeting

Au gu st 12t h - 5:30 pm Cornhole
Tournament at Capital Bluffs
Event Center

Secr et ar y
Donna Viessman
Tr easu r er
Dan Lewis
Past Pr esiden t
Brice Bernskoetter
Boar d M em ber s
Jared Buetcher

Sept em ber 8t h - 4pm Board of
Directors Meeting
Sept em ber 9t h - 5:30pm HBA
BBQ at Memorial Park
Sept em ber 24t h- HBA Golf
Tournament at Redfield Golf
Center see attached form for
more info

Adam Boessen
Tim Wilbers
Ryan Classpill

2020 Per m it Tot als

Jeff Hoelscher
Jim Hagenhoff
Angie Zimmerman
HBA of MO Rep- Jason Otke
Executive Officer- Rachel Andrews
Administrative Assistant- Stacey Meyer
Political Consultant- Heath Clarkston

Click on spr eadsh eet f or lin k
t o cu r r en t per m it s

New Members
Dk Con st r u ct ion
Dustin Kremer
573-291-8054
Spar t an Ser vices LLC
Holly Stitt
844-349-3332

New Hom e Sales Reach High est Level Sin ce Gr eat Recession
Sales of newly built, single-family homes
rose to their highest level since the Great
Recession, up 13.8% to a seasonally
adjusted annual rate of 776,000 units in
June, according to recently released data
from the U.S. Department of Housing and
Urban Development and the U.S. Census
Bureau. The June rate is 6.9% higher than
the June 2019 pace.
Inventory fell to a 4.7 months?supply, with
307,000 new single-family homes for sale,
7% lower than June 2019. The current
months?supply is the lowest since 2016. Of
the inventory total, just 69,000 are
completed, ready to occupy. The median
sales price was $329,200. The median price
of a new home sale a year earlier was
$311,800.
Regionally, year-to-date, n ew h om e sales
were up in all four regions: 22% in the
Northeast, 12.6% in the Midwest, 0.2% in
the South, and 3.1% in the West.

Builders are dealing with a number of
supply-side concerns such as rising
material costs, particularly lumber, which
recently surpassed its 2018 price peak.
But low inventory levels point to
construction gains ahead.
Residential construction remains one of
the bright spots amid the current
coronavirus-caused downturn. Economic
indicators suggest housing is poised to
lead the nation?s economy back to full
strength when the current crisis resolves.

Lu m ber Pr ices Hit Tw o-Year High
The Random Lengths Framing Composite Price hit
$523 per 1,000 board feet for the week ending July 10,
the first time prices have topped $500 since July 2018.
Lu m ber pr ices have risen 50% since April 17, 2020.
Several factors are driving rising prices. Some mills
closed in the spring due to stay-at-home and social
distancing measures. Mills that remained open vastly
underestimated demand. Producers did not anticipate
the massive uptick in demand from do-it-yourselfers
during the pandemic. And housing weathered the
storm much better than most anticipated.

Pr odu ct s Used in Hom e Con st r u ct ion
NAHB analysis of government data indicates that new
single-family and multifamily construction used about
$94.9 billion in bu ildin g pr odu ct s in 2019. The vast
majority of that amount was produced domestically,
supporting jobs in the U.S. manufacturing sector, but
about $6.1 billion was imported from other countries.
Among the major product categories, new residential
construction in 2019 used more than $11 billion each
of ?cement and concrete products? and ?architectural
and structural metals.? The analysis looked at 51
building materials categories.

HUD Ter m in at es Fair Hou sin g Ru le
HUD Secretary Ben Carson recently announced that
his agency will terminate the Obama-era Affirmatively
Furthering Fair Hou sin g (AFFH) r egu lat ion issued in
2015, calling the rule "unworkable."
The Preserving Community and Neighborhood Choice
final rule replaces the 2015 AFFH regulation and 1994
Analysis of Impediments (AI) requirements. NAHB is
reviewing the final rule.

IRS Ext en ds
LIHTC Deadlin es
In a victory for NAHB and its
members, the Internal
Revenue Service recently
announced t em por ar y r elief
from certain requirements
under Section 42 of the IRS
code for Low-Income Housing
Tax Credit (LIHTC) projects.
In general, under IRS Notice
2020-53, deadlines occurring
between April 1, 2020, and
Dec. 31, 2020, are postponed
until Dec. 31, 2020. Agencies
are not required to conduct
compliance monitoring
inspections during this time.

Wade Con f ir m ed as
FHA Com m ission er
The U.S. Senate voted on July
28 to confirm Dana Wade as
the new FHA Commissioner.
NAHB Chairman Chuck Fowke
lauded Wade?s confirmation
amid the challenges caused
by the COVID-19 pandemic.
?NAHB looks forward to
working with the n ew FHA
com m ission er to mitigate
the effects of the outbreak on
the housing community and
to ease regulatory burdens
exacerbating the nation?s
housing affordability crisis,"
Fowke said.

Su bcon t r act or s Lar gest Sh ar e of NAHB's Associat e M em ber sh ip
NAHB?s 80,000 Associat e m em ber s
account for roughly two-thirds (68%) of
total membership.
The largest share of Associate members ?
43% ? are subcontractors or specialty
trade contractors, according to the 2019
annual member census conducted by
NAHB?s economics department.
Roughly 13% of Associate members work
in professional specialties such as legal
services, accounting, and engineering.
About 11% work in retail dealerships.
Another 8% are employed in various
financial services, including banking,

title companies and insurance, and 4% work
in wholesale dealerships or distributorships.
Roughly 20% listed ?other associate? as their
primary activity.
The median annual company revenue
among Associate members was $2.2 million
in 2019, down from a median of $2.5 million
in 2018. A quarter of Associates (25%)
reported annual revenues under $500,000.
The largest group (32%) reported incomes
of $1 million to $4.99 million.
The median age of Associates was 56. More
than half of Associate members (53%) have
earned a bachelor ?s degree or higher.

A New Look at Design St an dar ds

NAHB, NAR Look at Su st ain abilit y

Local governments use design regulations
to ensure the health, safety and welfare of
residents. But excessive regulations that
price lower- and moderate-income
families out of the market should not be
prioritized over the need to address the
housing affordability problem.

NAHB and the National Association of
Realtors® have launched a joint initiative
to inform consumers about the highperformance home market.

Examples of highly prescriptive design
st an dar ds include prohibiting the use of
exterior materials such as vinyl siding,
mandating minimum roof pitch, and
dictating the amount of surface area that
must be dedicated to windows.
A new document from NAHB, ?Residential
Design Standards: How Stringent
Regulations Restrict Affordability and
Choice,? explains how these standards
harm low- and moderate-income families,
and suggests policy alternatives.

Through the joint Hom e Per f or m an ce
Cou n t s initiative, NAHB and NAR have
come together to offer a comprehensive
resource that informs consumers about the
qualities and benefits of high-performance
homes and facilitates communication on
home performance between buyers,
builders and real estate agents.
Demand for high-performance homes has
expanded in recent years, with the number
of homes certified to the National Green
Building Standard® increasing by more
than 57% since 2017. These are homes that
prioritize comfort, sustainability, wellness,
resource efficiency and affordability.

HBA OF CENTRAL M ISSOURI
M ISSION STATEM ENT

Th e Hom e Bu ilder s Associat ion of Cen t r al M issou r i is an or gan izat ion of pr of ession al bu ilder s an d r elat ed in du st r ies, dedicat ed
t o ser vin g it s m em ber s.

We st r ive t o be a r esou r ce cen t er an d ?THE? voice on bu ildin g issu es. We do t h is by edu cat in g ou r m em ber s, pr ovidin g
n et w or k in g oppor t u n it ies an d advocat in g pr ogr essive gr ow t h in t h e com m u n it ies.

